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TIMING THE MARKET—
NOT THE ANSWER

A prime example of this is trying to time the market, 
that is, investing in the stock market when it is going 
up and being out of the market when it is going 
down. You might get the timing right occasionally, 
but you are much more likely to get it wrong. Very 
wrong. Almost all of the time. A promoted goal of 
this strategy is avoiding losses, but the truth is the 
odds are better at the blackjack table than they are at 
timing the market. No rational person would take their 
retirement money to a casino, and that is what you are 
doing if you attempt market timing or other similar 
failed strategies.

It is virtually impossible to ignore all the negative 
fi nancial propaganda. It is everywhere. So what
are you to do?

TRANSFORM 
COMPLEXITY 
AND CONFUSION 
INTO A CONFIDENT 
FINANCIAL FUTURE
There are huge public misunderstandings 
about the way the world works, simply 
because the creation of fear is extremely 
profi table to some people.

I am sure you have noticed how news 
shows are mostly about bad news.
That’s because bad news sells: it keeps 
our attention, results in good ratings
for the news broadcast, and generates 
more revenue from advertisers.

The same is true with fi nancial news, 
but worse. It can lead you into making 
really stupid choices about your money. 
That is because fear is a very strong 
emotion. When it comes to your money, 
fear-based decisions can have disastrous 
consequences.
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THE PROBLEM 
ISN’T THE PROBLEM
A friend of mine often says, “The problem is 
not the real problem. The real problem is you 
don’t know how to think about the problem.”  
You have to change the way you think about 
your money; not your neighbor’s money; not 
some hypothetical money a TV talking head 
or newsletter columnist is preaching about. 
Your money.

What if instead of making decisions out of 
fear or greed, your decisions were based 
on knowing how they contributed to the 
financial future you desire? What if these 
decisions were flexible and could be adjusted 
to respond to fluctuations in the market 
and your life? What if you were able to 
watch and listen to the financial news for its 
entertainment value and not for its purported 
wisdom? What if you confidently knew you 
were on course to achieve your financial  
and life goals? 

The truth is—This can be your reality.

It will take several specific actions to  
make it happen: 
•  Identify what is important about  
    money to you 
•  Clarify your tangible financial goals 
•  Benchmark where you are right now 
•  Establish the strategies and actions  
    necessary to achieve your tangible  
    financial goals 
•  Prioritize and implement these  
    strategies and actions 
•  Monitor your progress 
•  Update your strategies and actions  
    based upon the changes in life  
    that inevitably occur

Sound simple? Here are a few helpful  
hints to guide your efforts.



WHAT IS IMPORTANT ABOUT MONEY TO YOU? 
We have found this to be a thought-provoking question for many 
people. Your first answers may be about your own desires like 
financial security, an enjoyable retirement, and protecting what you 
have. However, when you dig a little deeper, you may add desires 
about others like your spouse, children or grandchildren. At the 
deepest level, you may want to feel your money had significance in 
the lives of the people you care about or that you have lived life well. 
However you answer the question, it is the first step to putting your 
financial decisions in line with what is important to you.

CLARIFY YOUR TANGIBLE FINANCIAL GOALS 
Clarifying is more than identifying. A clarified tangible financial goal 
has a name (be debt free), a timeframe (by December 31, 2025), 
and the amount of money this will take ($250,000). This example 
was an easy goal to clarify. Some are more complicated, like the 
goal “Become financially independent”, but with a little work, a 
timeframe and how much money it will take can be determined.

BENCHMARK WHERE YOU ARE RIGHT NOW 
Begin by summarizing your assets and liabilities so you can 
determine your current net worth. In addition, you will need to 
summarize your sources and amounts of income together with your 
cost of living to determine your available cash flow.

ESTABLISH STRATEGIES AND ACTIONS 
Now that you know where you stand financially and the amount of 
money your tangible financial goals are going to require, you can be 
deliberate and intentional about the strategies and actions you must 
take to create the financial future you have in mind. 

PRIORITIZE AND IMPLEMENT 
You may find there is more required than can be done right now. 
That’s ok. Implement first the strategies and actions that are both 
the easiest to accomplish and that have the biggest results based 
on what is important to you. This will give you the confidence and 
traction you will need to take the more difficult steps.



MONITOR YOUR PROGRESS 
Some of your financial decisions will work out as planned and some 
will not. When this happens you should compare your progress 
against pre-determined milestones to see how you are doing and 
what adjustments may be necessary based on the actual results you 
are achieving.

UPDATE YOUR STRATEGIES AND ACTIONS 
Life happens in unexpected ways. You find out you are pregnant. 
With twins. You scrimped and saved for your son’s State University 
education, but, congratulations! He just got accepted to Yale. You’ve 
just become redundant. The job you expected to retire from has 
been eliminated. 

Life events change the strategies and actions you take next. 
That’s why it is important to periodically update your plan 
of action to respond creatively to these changes and avoid 
emotionally charged reactions to them.

A STEP-BY-STEP PROCESS
The process and structure I just described is the missing link to 
transforming the complexity and confusion you feel about your 
money into confidence about your financial future. 

More information about this process is contained in my book 
“Are You Worried About Your Money?” There, you will also find 
worksheets and tools you can use. Download a free copy from our 
website www.firstwavefinancial.com/resources

Just reading about this will have no lasting effect unless the required 
actions are actually implemented. We have been helping clients 
through their transformation from complexity and confusion to 
WealthConfidence for more than 20 years.



The 8 Mindsets Necessary to Live 
Better Now…

If you would like more information on what your score means and actions you can take to bridge the 
gap between where you are and where you aspire to be, contact our offi ce today for a complimentary 
consultation at 321.773.7773.

Check Your Score

Score 0 – 24
You feel that other people have an unfair advantage that enables them to do thing faster, easier, and 
cheaper allowing them to achieve bigger rewards. Everything in the world is changing in so many ways 
that life is hopelessly complicated and confusing. You feel that outside factors are totally in control of 
the future and that these are to blame for your personal unhappiness.

Score 25 – 48
You have become painfully aware of an increasing number of areas in your life where you are not 
growing or succeeding. You want to make a big jump, but you lack the practical vision, discipline, 
structure, and process to stick with anything for very long. You feel increasingly anxious that you woke 
up too late, wasted too much time, and will never catch up.

Score 49 – 72
You feel that you have earned the right to be admired and to be recognized as having arrived at the top 
of you fi eld and specialty. At this point, your biggest goals and rewards, and most motivating activities 
lie in the area of lifestyle. You still desire business and personal progress but don’t believe anything 
dramatic is possible.

Score 73 – 96
You are motivated increasingly by your own internally-generated purpose, standards, and goals — all 
leading to transformative growth. You continually measure your progress by increasing capability, 
creativity, credibility, connections, confi dence, and cash. Everything gets better. You love helping others 
transform themselves and are committed to making every “pie” much bigger.

“Wealth is more than just money. True wealth includes things like 
relationships, where you live, your health, and your hobbies. With 
higher WealthConfi dence, you can better enjoy the abundance that 
is all around you.” – Tom Kirk, Founder of FirstWave Financial

Many people are confused about how to increase not only their wealth, 
but just as importantly their wealth confi dence. Discover the actions you 
can take to help you bridge the gap between where you are today and 
where you want to be.

Your WealthConfi dence Scorecard was developed to help you identify 
your personal mindset and what that means to your wealth and your 
wealth confi dence.

Take 10 minutes to complete Your WealthConfi dence Scorecard. On a 
scale of 1-12, score where you are today (score) and where you want 
to be (goal). Add up the total for each. 
TIP: To avoid interruption, we recommend you fi nd a quiet place.



Your WealthConfidence Scorecard FirstWave Financial

1 2 3 4 5 6 7 8 9 10 11 12 Score Goal

Grateful
You don’t have 
enough of what you 
want and need.

Your hard work 
has not been 
appropriately 
rewarded by the 
world.

You measure your 
level of success by 
comparing it to that 
of others.

You appreciate the 
success you have 
achieved and look 
forward to still 
more.

Open 
Minded

You rely on highly 
developed survival 
skills to succeed 
in this challenging 
world.

You often feel 
overwhelmed 
by today’s 
complexities. 

You have an answer 
to most questions.

You comprehend 
complex issues and 
relationships and 
appreciate new 
ideas.

Cooperative
You see your way 
as the best way and 
that more people 
should think like you 
do.

You reluctantly work 
with others buy 
expect they will let 
you down.

You see working 
with others as 
necessary to 
accomplish your 
goals.

You enjoy 
collaborative 
relationships with 
other open-minded, 
grateful people.

Respectful
You are a strong 
communicator, 
making sure your 
point of view is 
understood.

You feel duty-
bound to interject 
your thoughts and 
opinions where they 
are needed.

You treat others 
with the same level 
of respect with 
which they treat 
you.

You are not easily 
offended and can 
learn from differing 
ideas and points of 
view.

Abundance
You see most things 
running out and are 
hunkering down to 
protect what you 
have.

You feel the best 
is behind us and 
little can be done to 
bring it back.

You see things 
as good now, 
but probably not 
getting much 
better.

You see most things 
getting better and 
look forward being 
part of that exciting 
future.

Connected
You are a rugged 
individualist who 
has few relations 
with other people.

You find it difficult 
to be transparent 
and genuine with 
others.

You know a lot of 
people but very few 
with whom you feel 
you can confide.

You surround 
yourself with other 
with whom you 
share mutual trust 
and respect.

Optimistic
You see your 
contribution to 
most situations as 
being the “devil’s 
advocate”

You fine yourself 
focusing more on 
what is going wrong 
than on what is 
going right.

You are optimistic 
in good times and 
pessimistic in bad 
times.

You usually find 
the “silver lining”. 
Even in those things 
that are hard to 
understand.

Realistic
You are frustrated 
by unmet demands 
in a world that is 
basically unfair.

You attempt to 
control future 
events and accept 
things only when 
that doesn’t work.

You expectations of 
people, places and 
things often exceed 
actual behavior and 
events.

You accept life on 
life’s terms and 
adjust your attitudes 
and actions to live in 
peace.

Totalhttp://www.yourwealthconfidencescorecard.com/
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Please remember that past performance may not be indicative of future results. Different types of investments involve varying degrees of risk, and there can be no assurance that the 
future performance of any specifi c investment, investment strategy, or product (including the investments and/or investment strategies recommended or undertaken by FirstWave), or 
any non-investment related content, made reference to directly or indirectly in this newsletter will be profi table, equal any corresponding indicated historical performance level(s), be 
suitable for your portfolio or individual situation, or prove successful. Due to various factors, including changing market conditions and/or applicable laws, the content may no longer be 
refl ective of current opinions or positions. Moreover, you should not assume that any discussion or information contained in this whitepaper serves as the receipt of, or as a substitute 
for, personalized investment advice from FirstWave. To the extent that a reader has any questions regarding the applicability of any specifi c issue discussed above to their situation, 
they are encouraged to consult with the professional advisor of his/her choosing. FirstWave is neither a law fi rm nor a certifi ed public accounting fi rm and no portion of the newsletter 
content should be construed as legal or accounting advice. A copy of FirstWave’s current written disclosure statement discussing our advisory services and fees is available upon request.

FIRSTWAVE FINANCIAL

INFO@FIRSTWAVEFINANCIAL.COM

(321) 773-7773

THIS EXPERTISE IS
AVAILABLE TO YOU
If you would like to explore what it could be like 
to have your own personal WealthCoach™ serve 
as your fi nancial advocate to objectively help you 
navigate through the fi nancial challenges and 
opportunities in your life, please call us to schedule 
your complimentary initial consultation.
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